
Grow commercial card volume with 
comprehensive and up-to-date supplier 
and spend data

Supplier Enablement


Monitor spend to pick up new 
suppliers as they appear in 
the vendor file and check 
that onboarded suppliers do 
not revert to check.

Reduced spend churn 
and continual growth

Onboard more suppliers 
through targeted campaigns 
with more relevant 
messaging thanks to 
comprehensive and up-to-
date supplier data.

Increased volume migrated 
to card

Reduce time spent 
collecting, cleaning, and 
processing data and help 
clients set up their card 
programs sooner.

Faster speed-to-spend

Remove friction and drop-off 
from the sales process and 
quickly present potential 
commercial card clients with 
compelling rebate offers.

Increased sales acquisition

Key Benefits for Commercial Card Issuers

Codat’s Supplier Enablement product removes obstacles to 
commercial card volume growth through secure, ongoing, and 
consented access to client data in an actionable format.

Supplier Enablement with Codat

Businesses share with issuers a 
comprehensive, real-time view of  
suppliers and spend directly from their 
source-of-truth, the ERP system or 
accounting software.




Supplier Enablement


Share your vendor data

You will be asked to authorize sharing of your 

suppliers and spend information with your bank.  


Your bank will not receive your password or be able 

to access your accounting system or ERP.

Share your vendor data

Share directly from your ERP or accounting system

Share

Powered by

Oracle NetSuite

Sage Intacct

Microsoft Dynamics 365

QuickBooks Online

QuickBooks Desktop

Xero

Oracle NetSuite connected

You have successfully shared your vendor file.

Relationship Dashboard

Relationship Managers and Product 
Specialists see all their client relationships 
in an easy-to-use portal where vendor 
files can be requested with a few clicks.

Authentication Flow

Clients share the data that issuers need 
within minutes, directly from their ERP or 
accounting system through a simple 
authentication process.

By removing friction from the sales process 
issuers increase conversion and initiate 
more commercial card programs.

Accelerate Speed-to-Spend

By eliminating delays caused by 
inefficient data collection, issuers are 
helping clients start moving suppliers to 
virtual card within days.

Increase Sales Conversion

Without Coda�

� Multiple weeks to sell to customers, held up 

by slow data collectio�

� High drop-off due to delay and friction in 

data sharing

With Coda�

� Data sharing in minute�

� Fast and streamlined sales process

Step 1 - Collecting the Spend File

Impact

How it works



Supplier Enablement


Configurable Consistent File

Supplier details and spend 
activity are available in 
configurable and easy-to-use 
spreadsheets within minutes,  
eliminating the need to wait 
for internal processing.

Increase Sales Leads by Reducing Process Time

A 25%-40% reduction in the time that Relationship Managers and Product Specialists spend on 
administrative work opens up space for more commercial and new business activity equal to an 
uplift of 1/3 to 2/3 in total leads per seller.

Without Coda�

� Time-consuming data processin�

� Vendor files and spend data are often 

messy, incomplete and shared in 

inconsistent formats

With Coda�

� Simple and streamlined interaction with 

custome�

� Single standard format for complete 

vendor files and spend activity

How it works

Step 2 - Data Clean-up and Rebate Offer

Impact



Supplier Enablement


Detailed Suppliers and Spend Data in an Actionable Format

Data are shared directly from the client’s ERP or accounting software system and processed by Codat to produce a 
comprehensive view of supplier and spend activity, down to the level of individual transactions, payment methods, terms, 
bill status and more.

Migrate More Spend to Card

Deeper insight and complete, up-to-date supplier and spend data make supplier outreach 
campaigns more efficient. This results in more suppliers onboarded to card programs equating to 
another 3%-7% of the client’s total Accounts Payable file.

Without Coda�

� Supplier onboarding campaigns rely on a 

limited view of supplier relationship�

� Waste time on suppliers who have already 

received annual or bi-annual payment�

� Enrolment teams lack context to have 

impactful conversations


With Coda�

� Supplier onboarding campaigns target the 

right suppliers, e.g. suppliers often paid 

late, paid partially, or with early payment 

discountin�

� Enrolment teams can see all the suppliers 

who have a payment outstanding

Impact

How it works

Step 3 - Supplier Campaign



Supplier Enablement


Data Refresh Schedule

Suppliers and spend data 
are refreshed on a 
configurable frequency so 
that clients do not have to 
resubmit files.

Ongoing Monitoring

New suppliers can be 
flagged as they appear in 
the file, as can suppliers 
who were onboarded to the 
card program but who 
have since reverted to 
check or prior method.

Keep vendor files up-to-date to avoid 
losing the 16% of annual spend that 
goes to new suppliers.

Continually Grow Spend Reduce Spend Churn

Check that onboarded suppliers stay on 
the program by monitoring payment 
methods and stepping in to cut churn from 
15% to 5-10%.


Impact

Step 4 - Ongoing Supplier Enablement

Without Coda�

� Spend files are quickly out-of-dat�

� Minimal ongoing supplier enablemen�

� Inability to track spend and ensure it stays 

on card

With Coda�

� Spend files update automaticall�

� Ongoing, proactive supplier enablemen�

� Suppliers reverting to previous payment 

method are identified

How it works


